[image: image1.emf]


© Independent Agency Group | 1300 273 785



downloaded from IAGA.COM.au












COMPONENTS OF A GREAT LISTING PRESENTATION
1. Your biography

2. Your record of successful sales

3. Your statistics and how they compare to the competition (if appropriate)

4. Your testimonials from clients – both buyers and vendors

5. Information on how the price should be set – focus on the market not the emotions of

the vendor

6. Copies of your buyer purchasing cycle diagram

7. Comparable Sales Analysis

8. Information on source of buyers – this is to influence and lead into marketing/advertising discussion

9. Sample marketing material for a property campaign – all possible executions should

be included and presented very well

10. Sample marketing campaigns for most common campaigns 

11. Copies of the checklists and procedures you use to manage the sales process (to

assure them you are organised)

12. Copy of agency agreement
