April 22, 2005
«AddressBlock»
Dear «Click here type name»,
WHAT YOU CAN DO TO MAXIMISE YOUR SALE PRICE


Now that we have placed your property on the market, I wanted to go over some things that will help us maximise your sale outcome.  During the period of the campaign I would like to ask your commitment to do the following:
Make your home a showroom
Just like any other showroom your home needs to always look its absolute best.  If you can ensure that the home and gardens are always perfect it will greatly assist in ensuring we achieve a great result.
Please leave the house during open for inspections
We will always try to pre-arrange appointments.  However, for whatever reason sometimes this may not be possible.  If we should bring a client to the property while you are at home we would like to ask if you could leave the property for the duration of the inspection.  In our experience a prospective buyer will not speak honestly and is sometimes intimidated by the owner’s presence.  This makes it difficult for us to determine their true intention towards the property.
I have also included a list of tips for you to review.  The tips are focused on the small things you can do to improve the presentation of your property and help maximise your sale price. (Include the Sellers Tips template)
If you have any questions about how your sale is progressing, please don’t hesitate to call.  I will be in touch again soon.
Warm Regards,

